Trump Can't Make Regulation Pressure on RIAs Go Away
By Brian O'Connell
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No Dissatisfaction With Trump
Other advisors say talk of any dissatisfaction from the
Trump White House is
overblown.
“It's safe to say that with
a Trump presidency and a
Republican-controlled
Congress that, going
forward, we will see more
deregulation in the financial
sectors,” said Mark Opila,
chief executive officer at
Patrina Corporation in New
York City. “Trump has made
it clear that he plans to ease
some of the regulations associated with Dodd-Frank.”
However, because of the DOL fiduciary rule, “smaller”
RIAs and independent broker-dealers need to prepare for
higher compliance costs and adopt new technologies to
lessen the burden, Opila said.
“While I think the larger firms, and even some midsized firms will chalk this rule up as another cost of doing
business; the smaller RIAs and independent broker-

dealers will feel the brunt of the pain,” he said. “The
added cost of DOL rule compliance will lead to some of
these firms to merge or be bought out, or close up shop.”
That said, Opila doesn’t believe advisors are being
unfairly targeted in the era of Trump.
“For the most part, I
don't think they feel like
they are being overly
targeted, but they aren’t
happy about having to
disclose all of the fees and
commission that they earn
selling a product,” he said.
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